TIMOTHY E. HAMILTON

                                                     15 Enterprise, Suite 130
                                                               Aliso Viejo

                                                                CA.92656

                                                         949-916-5600 Tel.

                                                         714-743-7009 Cell.

                                          E-Mail Address - thamilton1@cox.net 
EMPLOYMENT HISTORY

June 2002 to Present.

Hamilton Realty Advisors &

Silverstone Development Company Inc. 
Principal and partner in California based consulting firm assisting primarily home builders and investors. The company acts as an advisor and broker for key clients needing entitlements, sales and marketing assistance in all aspects of development including residential, commercial, retail and industrial properties as well as multi-family and single family residential developments with detached homes in Northern and Southern California. 
Silverstone has developed various commercial projects in Riverside County and developed residential projects that were acquired in partnership with Capstone Advisors and Lehman Brothers. Silverstone handled the land acquisition, design, entitlements and sales of over $30m and 1,000 residential lots to public home builders. Silverstone also has successfully acquired and joint ventured assets with Lennar Homes and MSD Capital.
Hamilton Realty Advisors has extensive experience in Mexico and is a managing partner in Weeton Mexico Investments project named Playa De La Cruz in Sinaloa, Mexico which is a future master planned residential resort community that has been entitled for three hotels, a marina, a golf course and 2,300 homes. It has 3 miles of frontage to the ocean and is only 45 minutes north of Mazatlan on the I-15 Expressway. The partners plan to sell or joint venture to the project later this year. 
1994 to 2002

CPH (Capital Pacific Holdings) previously known as J.M.Peters Co.

Vice President – Acquisitions, Product design and Sales & Marketing. Project Manager. 

Recruited by existing clients to handle land acquisition, product design, sales and marketing for major 25-year-old public builder.  Assisted in company acquisition and re-launching of all new products.  Responsible for the successful acquisition of over $250 million in residential land. Extensive experience in all aspects of residential development in California and Nevada. Special skills in senior housing, starter homes, luxury estates and design of many residential & resort master planned communities.

1990 to1994

Hamilton Consulting and Hamilton Homes

Principal owner and President of consulting business and home building company.  Consulted for most of Southern California’s major homebuilders during major recession in the U.S.  Handled over 35 master planned communities and assisted on many mergers and acquisitions.  Acquired land for homebuilders.  Managed problem assets for home builders, banks and private investors.  Developed extensive research reports on the needs of seniors in master planned communities.

1984 to1990
Barratt American

Promoted to Regional Sales and Marketing Vice President, California Corporate Office. Assisted American Chairman with six California divisions.  Responsibilities included product design, sales, marketing, merchandising and sales training.  Took over Barratt Irvine sales and marketing management.  Dramatically increased profits and won national recognition for all aspects of product design and marketing including Marketing Director of the Year in 1987.  Designed, built and sold over fifty projects for Barratt in Southern California. Developed extensive trade-in program and changed the company’s brand image from low-end condo builder to luxury homebuilder. Offered Division President Position in Los Angeles.

1979 to1984

Barratt London

Promoted to Sales and Marketing Vice President new division in London.  Responsible for product design, sales and marketing in all South East England.  Won major awards for innovative sales, marketing and financing programs. Top Sales Vice President in 28 divisions in the UK.  Promoted to California position by Sir Lawrie Barratt. Sold highest priced home

in the Barratt group with in the first week in the London position.

1978 to1979

Barratt Developments (Corporate)
National Sales and Marketing Manager promoted to corporate office.  Responsible for National Brand Marketing and sales of 28 residential subsidiaries building a total of 16,500 homes per year.  Handled a $5 million advertising budget, national direct mail program, all national promotions, and exhibitions and managed national mortgage quotas.  Assistant to Sir Lawrie Barratt for 2 years, traveling constantly throughout the 28 subsidiaries advising division presidents on problem solving and sales & marketing management.

1976 to1978

Barratt Developments Bradford, Ltd.

Sales and Marketing Manager recruited to handle all aspects of sales and marketing of new homes on over 50 new residential projects for major British homebuilder. Hired after selling 36 standing inventory as an outsider broker on a “sale per hour” program.

1974 to1976

FPA Devere

Acquisitions and Leasing Manager, recruited to handle industrial, office and commercial projects throughout Northern England.  Created submissions to lenders, and became skilled in finding real estate opportunities for redevelopment.

1972 to1974

Hepper, Watson and Sons

Trainee Chartered Surveyor. Progressed to Office Manager responsible for all resale brokerage and appraisals in both residential and commercial real estate – Northern England. Youngest manager of any Hepper Office in the company’s 150-year history.

PROJECTS ACQUIRED, DESIGNED AND MARKETED FOR CPH IN CALIFORNIA INCLUDE:

The Courts and Villas, Palmia, Mission Viejo; a major 900 home, age restricted, master planned community.

Harbor Ridge and Harbor View, San Clemente; a 300 unit coastal residential, single-family detached projects.

The Citrus, Riverside County; a 250 unit duplex, single family development, custom lot development in the California desert.

Canyon Estates, Coto De Casa; 95 single family detached homes.

Grand Coto Estates, Coto De Casa; 97 single family detached homes in Orange County.

Mulholland Park; 174 single family detached homes in Tarzana, Los Angeles County.

Oceanfront Estates, Rancho Palos Verdes; 79 half-acre lots with luxury homes up to 8,000 square feet.  Spectacular $250 million dollar residential development.  Personally sold 20 homes with a total value over $65,000,000 within two years of models opening.

Ritz Point, Monarch Beach; 65 luxury homes on Monarch Beach Links Golf Course in Orange County.

Monarch Beach Resort, Monarch Beach; 300 residential home community, hotel site, golf course and unique beach resort, South Orange County. Now know as the St. Regis Hotel
Montecito; 97 single family detached homes on the Newport Coast.

SPECIAL SKILLS

Staff Management. Strong Sales Skills.

Land Acquisition

Market Research

Master Planned Community Design

Product Design – Residential home and land plan design

Pro-forma and project feasibility studies

Development Entitlements

Sales and Marketing

Project Management

Extensive Computer Skills

Previous BIA Sales and Marketing Council, Board Member and regular speaker at PCBC, SMC, NAHB and HBC.

Member of the Royal Chartered Institute of Marketing in Great Britain.

Winner of over 150 building industry awards in California and the UK.

BIA MAME Marketing Director of The Year – Southern California 1989.

Education – Frobilian, Horsforth, Yorkshire, England

                 -  Fulneck , Pudsey, Yorkshire, England 

Two boys (15) & (18), AYSO soccer coach since 1993

Certified Scuba Diver.
Extensive references available upon request.
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